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Rooted in Tradition • Driven by Quality • Trusted for Generations

House-Hasson Hardware was founded in 1906 by Sam House and C.S. Hasson. Three more generations of the Hasson family 
have carried on their legacy. With more than a century of history, we’ve seen the world evolve. From delivering by horse 
and wagon to weathering economic downturns and wars, we’ve adapted and endured. Today, we remain committed to 
helping our customers build lasting success. 

• 1906 House-Hasson Founded

• 1988 Acquired Paris Dunlap Hardware

• 1997 Acquired Sheffield Hardware

• 2007 Acquired Persinger Supply (House-Hasson’s current Prichard, WV location)

• 2009 Acquired Moore-Handley

• 2011 Expansion of our Prichard, WV warehouse

• 2015 Acquired Long-Lewis Hardware

• 2019 Expansion of our Knoxville, TN warehouse

• 2024 Acquired Bostwick-Braun





Who we serve:
• Traditional

• Farm/Ag 

• Amish

• Industrial

• LBM



More than 1 Million 
square feet of 
warehouse space 



Integration of Bostwick Braun

West Helena Team

Ashley Team





Dealer Profitability
Priority #1

Flexibility 
Every program and service is customizable to meet 
the needs of our dealers. 

Dedicated Sales Representatives 
Hands on personalized support tailored to your 
needs. Some of the longest relationships in the 
industry.

Conversion Process

Monthly Promotions 
Seasonal buying opportunities available out of 
warehouse and via drop-ship. 

Stable, Debt Free and Growing 
We’re more than a supplier; we are a committed 
partner to your success. 

House-Hasson is large enough to take care of all your needs, and we care enough 
to know your first name.



Non-Merchandise Programs

• Synchrony

• POS 

• PartScription

• Store remodel and refresh* 

• Mid America Fixtures

• Store Supply List (Items in 
the Warehouse)

• MTA Rental Program

• Calendars

• Our Town America New 
Mover Welcoming Program

• Pointy

• Pricing Hunter

• ODP Business Solutions



What’s Next
• Growth: Organic & In-Organic

• Organic 

• better systems and processes

• Better collaboration with Vendor Partners

• In-Organic

• Sales Organization

• Increased Field Collaboration

• PRICING – Staying Competitive



Building Vendor Partnerships
• Communication

• Field Collaboration

• PRICING – Staying Competitive



Industry Challenges
• Delivery / .COM



Industry Challenges
• ‘DIY Consumers’  vs. DIFM

• Sales Professionals vs. Technology 

• Manufacturing

• Wholesale

• Vendor Representatives

•  Independent’s Survival



Focus going forward
• Customer Service

• Driving Customer Profitability / Cash Flow





Rooted in Tradition • Driven by Quality • Trusted for Generations
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